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The Clark County real estate market had another good month in February, continuing January’s strong start
for the new year. You could see that best in the 685 New Pending Residential Sales submitted to RMLS. That was
up 3.6% from January, up 2.5% from February 2017, but down 6.3% from February 2016, which had the best new
sales activity for the month since 2005. To put that in perspective, new sales in February were better than in any
other year since 2005, but were still down 18.0% from the February 2005 record. Furthermore, that strong new
sales activity caused the backlog of sales waiting to close to grow 1.7% in February to 1,376 pending sales. At the
rate sales closed in February, that represents 2.1 months of closings, ensuring a very good first quarter.
February was also a really good month for closing activity. You could see that reflected in the 554 New Closed
Residential Sales reported to RMLS, up 18.4% from January, up 15.4% from February 2017, and up 27.7% from
February 2016. In fact, the number of sales closed in February was better than in any other February since 2005,
and was down just 2.3% from 2005’s record. As a result, by the end of the month there had been 1,195 Solds Year
To Date reported to RMLS, up 6.2% from a very good February 2017, and much better than any other February
since 2005, down just 7.2% from the record set that month.
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Even with February’s strong new sales activity and good closing numbers, the best news was that listing activity
remained healthy. In fact, new listings year to date are up 16.9% from the same period last year. As a result, the
number of Active Listings grew 1.1% from January, which would normally be considered a significant
improvement. Yet, with the increasing new sales activity fueled by those new listings, the available residential
inventory actually shrank from 1.2 months in January to 1.18 months in February. While that is a small change, it
shows that new listings are being absorbed as quickly as they come on the market. Clearly, the health of this
market depends upon a continuing supply of more good listings . . .

