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Sales activity in June remained strong in the Clark County real estate market, although new sales were down
marginally from May, consistent with the normal seasonal pattern. Reflecting that were the 912 New Pending
Residential Sales submitted to RMLS, down 6.8% from May, and down just 1.9% from last June’s strong activity.
To put that in perspective, that was significantly better than in any other June since 2005’s record. Furthermore,
with the strong new sales activity, the backlog of pending sales waiting to close ended the month at 1,756
pendings. At the rate sales closed in June, that represents almost two months worth of closings, continuing to
assure strong closing activity for the third quarter.
There was even more good news in June. Closing activity was even better than new sales, which reflected the
excellent new sales activity in May. You could see that in the 869 New Closed Residential Sales reported, up 13.2%
from May, up 7.2% from June 2016, and up 2.2% from June 2015. That was better than in any other June since
2005, and it was down just 8.4% from the June 2005 record. And with the strong closing activity, at the end of June
there had been 4,500 Solds Year To Date reported, down 1.6% from June 2016, a significant improvement from 2.2%
in May. In fact, Solds Year To Date were down just 8.1% from the June 2005 record, a very good year so far.
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June, like May, showed us how supply and demand are effecting this market. The fact that continued strength in
listing activity was accompanied by strong new sales activity graphically demonstrates the linkage between
inventory and sales. Additionally, the result of that normalized listing activity was that while total sales for the
year had been lagging 2016 until May, that difference began to be reduced rather dramatically as listing activity
increased. Then in June, we saw Solds Year To Date approaching last year’s totals. These examples show how the
market has been suppressed by the lack of inventory. So we still need more good listings . . .

